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Challenge

Addressing fees

Why advisory?
How to address common
challenges and questions

Solution

Simple fee structure

Why would
| pay an
advisory fee
now?

Challenge

Addressing change

Talking Points

« Commission-based advisors receive a
commission for making a transaction
on your account.

« Fee-based advisors receive one fee
based on your assets that the advisor
is managing.

« By switching to advisory, your fees are
more transparent, and | have a vested
interest helping grow your account.

Solution

We’re constantly evolving

I’m content
where I'm
at. Why are
you makRing
this change?

Challenge

Addressing extra effort

Talking Points

» Helping you reach your financial goals
is my primary objective. I'm always
evaluating how we support your goals
through various products, support,
and services.

« With a fee-based business model, I'll
be able to constantly solve for your
evolving needs and challenges without
a charge for each transaction | make.

Solution
It’s worth the effort

PaperworR is a
chore. Do | have
to review and
complete new
paperwork?

Talking Points

 It’s possible you will need to complete
new paperwork, but we’ll leverage
e-sign capabilities to ensure the process
is efficient.

« With this move, I'll have access to a
wider universe of investment products
to choose from that align to your goals
as they evolve.



Why advisory?

Challenge Solution

Addressing the best fit Fiduciary standard

Talking Points
We’ve been « Switching to a fee-based model holds
. us to a fiduciary standard, which means
dOIng trades we're regulated and held to a standard
for yea rs. Why where advisors must put their clients’
. interest above all else.
do yOU thlnh « | have always put your interest and
this iS the beSt needs first. By switching to this model,
. it formalizes this and ensures you're
fit for me? receiving the best course of action,
avoiding any conflicts of interest.

Challenge Solution

Addressing tax implications We'll partner together

Talking Points
o o  It’s possible that there are tax impacts
Wlll thls that will occur. We will review your
change cause account together to determine the best
path forward based on your needs.
d taxable  In addition, | strongly encourage that
event'} you reach out to a tax professional for
L]
any specific questions that may come
up during the process.

Why advisory?

Resources
Why advisory?

We’re here to help

Contact the Investment Advisory
to help walk you through
transitioning to advisory.

877-773-8130

A client-approved flyer on
the benefits of advisory.

ja@osaic.com

Securities and investment advisory services are offered through the firms: Osaic Wealth, Inc., Triad Advisors, LLC, Osaic Institutions, Inc., and Woodbury Financial Services,
Inc., broker-dealers, registered investment advisers, and members of FINRA and SIPC. Securities are offered through Securities America, Inc., American Portfolios
Financial Services, Inc., and Ladenburg Thalmann & Co., broker-dealers and member of FINRA and SIPC. Advisory services are offered through Arbor Point Advisors, LLC,
American Portfolios Advisors, Inc., Ladenburg Thalmann Asset Management, Inc., Securities America Advisors, Inc., and Triad Hybrid Solutions, LLC, registered investment
advisers. Advisory programs offered by Osaic Wealth, Inc., Securities America Advisors, Inc., Triad Advisors, LLC., and Woodbury Financial Services, Inc., are sponsored by
VISION2020 Wealth Management Corp., an affiliated registered investment adviser.
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